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2020 BREEDING STOCK SALE: SOLID RESULTS
FOLLOWING ON FROM RECORD 2019 EDITION
The fourth and final day of the Breeding Stock Sale saw 166 flat bred fillies, mares, and foals go under the
hammer, with the National Hunt breds having gone through the ring during the Autumn Sale. A total of 78%
of the lots offered changed hands for an average of €6,419, generating a turnover of €834,500.
Overall figures
The overall figures for the four days showed a clearance rate of 79% for the 704 horses offered, recording an
average of €45,467 and an overall turnover of €25,800,500. The online bidding platform Arqanaonline.com
helped alleviate the effects of restrictions on international travel and the capacity of people in the auction
house. A total of 150 bidders applied for approval, with the platform generating a volume of €2.5 million, or
10% of the total sales.
In order to be able to compare this year’s auction with previous years, it is necessary to integrate the figures
from the National Hunt Breeding day which was held as an extension of the Autumn Sale this year.
Breeding Stock Sale Figures 2020 vs. 2019:
Catalogued

Offered

Sold*

% Sold*

Turnover*

Average*

Median*

2019

1038

918

713

77,7%

€34,787,500

€48,790

€19,000

2020

1005

848

670

79%

€28,110,500

€41,949

€17,000

-19%

-14%

-10,5%

2020 vs.
2019
2020 NH

164

144

104

72,2%

€2,310,000

€22,212

€16,000

2020 Dec

841

704

567

80,4%

€25,800,500

€45,503

€17,000
*with private sales
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These two sales represent a turnover of
€28,110,500, down 19% in comparison to the
record figures of 2019. A total of 79% of the 848
lots offered changed hands, up two points from
last year, with the average down 14 points at
€41,949.
Wertheimer & Frere leading consignors
Following the conclusion of the four days, the
world-famous Wertheimer & Frere draught took
the leading vendor honours, with 24 fillies and
mares sold, 100% of their offering, for a total
of €3,353,000. They were closely followed
by Ecurie des Monceaux, that sold 29 lots for
€3,141,000, with Haras d’Etreham selling 26 lots
for €1,748,000.
Link to leading Consignors

would have been in vain without the help of the local
authorities, with whom we have worked very closely
to ensure that the sales could take place, as well as
all of the players involved: all the consignors and
buyers, who showed remarkable adaptability and
complied with the protocols imposed by the health
crisis, all the ARQANA teams, the ground staff who
worked to make the establishment as welcoming as
possible despite the restrictions, Henri Morel and his
teams who succeeded in completely rethinking their
catering to continue satisfying the clientele, as well as
all the European sales agencies that we worked with
to arrange the sale dates in order to meet the needs
of the sector. We would like to thank them all for their
efforts and their contribution to the functioning of the
market. It has been difficult in many ways, and this
year has been marked by a great spirit of solidarity
and resilience.”

Ghislain Bozo and James Delahooke leading
buyers
Demand at the sale came from all corners of
the world, with American, Australian, Japanese,
European, Scandinavian, Turkish etc. purchases
on site and online.
Following his purchase of 14 lots for a total
of
€1,448,000,
Ghislain
Bozo
(Meridian
International) became leading buyer at the sale,
with British agent James Delahooke, that also
spent almost half a million euros, signing for
Pursuit Of Success LLC, Minster Stud and Bobby
Flay, almost exactly equal.

Results online at
www.arqana.com

They were followed by Teruya Yoshida (Shadai
Farm), that bought two mares for €930,000,
and Blandford Bloodstock, that secured nine
lots for €902,000.
Link to leading Buyors
At the end of the sale, ARQANA President Eric
Hoyeau and Executive Director Freddy Powell
commented, ”The Breeding Stock Sale is a perfect
reflection of the overall results for this year. The
figures display a decrease of around 20% in sales
volume, with the average falling by 15% but still
remaining solid given the particular global context.
We are relieved that all the efforts that we have
made to mitigate the constraints imposed by
Covid - from the development of ARQANA Online
to the more general aspects including inspection
videos and chartering flights for our foreign
clients - have borne fruit. However, these efforts
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